
Statements  made  in  the  course  of  this  presenta2on  that  state  the  Company’s  or  management’s  inten2ons,  hopes,  
beliefs,  expecta2ons  or  predic2ons  of  the  future  are  forward-‐looking  statements.    It  is  important  to  note  that  the  
Company’s  actual  results  could  differ  materially  from  those  projected  in  such  forward-‐looking  statements.    Addi2onal  
informa2on  concerning  factors  that  could  cause  actual  results  to  differ  materially  from  those  in  the  forward-‐looking  
statements,  including  risk  factors,  is  contained  from  2me-‐to-‐2me  in  the  Company’s  filings  with  the  U.S.  Securi2es  and  
Exchange  Commission.    Any  decision  regarding  the  Company  or  its  securi2es  should  be  made  upon  careful  
considera2on  of  not  only  the  informa2on  here  presented,  but  also  other  available  informa2on,  including  the  
informa2on  filed  by  the  Company  with  the  SEC.    Copies  of  these  filings  may  be  obtained  by  contac2ng  the  Company  or  
the  SEC  or  through  the  Company’s  website.
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Market	  leadership	  brings	  compe##ve	  advantage	  

Dependable	  partner	  in	  high-‐risk	  high-‐cost	  world	  

Successful	  spin-‐off	  and	  subsequent	  reorganiza#on	  

Record	  annual	  results	  in	  2014	  

Resilient	  earnings	  and	  cash	  flow	  

ATrac#ve	  reinvestment	  opportuni#es	  in	  business	  

Con#nued	  crea#on	  of	  shareholder	  value	  

	  

Na#onal	  Oilwell	  Varco	  
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The	  oilfield’s	  leading	  technology	  and	  equipment	  provider	  
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Q1’15	  Outlook	  

3	  

Slight	  revenue	  
decline	  

Slight	  margin	  	  
erosion	  

Mid-‐teens	  
percentage	  

revenue	  declines	  

50-‐60%	  
decrementals	  

≤25%	  revenue	  
declines	  

Mid-‐30%	  
decrementals	  

High	  single-‐digit	  
revenue	  declines	  

Slight	  margin	  
erosion	  	  

NOV	  	  	  	  	  	  	  	  	  	  	  	  	  	  	  	  	  	  	  	  	  
RIG	  SYSTEMS	  

NOV	  RIG	  
AFTERMARKET	  

NOV	  WELLBORE	  
TECHNOLOGIES	  

NOV	  COMPLETION	  
&	  PRODUCTION	  
SOLUTIONS	  
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Purposeful	  innova#on	  
Acute	  focus	  on	  cost	  reduc#on	  and	  efficiency	  gains	  in	  manufacturing	  processes	  	  



Experienced	  leadership	  team	  

Full-‐cycle	  business	  model	  with	  backlog	  stability	  

Commitment	  to	  opera#onal	  excellence	  

Acute	  focus	  on	  cost	  reduc#on	  and	  efficiency	  gains	  

Strong	  balance	  sheet	  enabling	  opportunis#c	  capital	  alloca#on	  

=	  A	  stronger,	  more	  resilient,	  more	  dependable	  partner	  

Focus	  on	  what	  we	  can	  control	  
Managing	  NOV	  to	  market,	  reducing	  cost	  while	  advancing	  long-‐term	  strategy	  
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8200K
Cascade	  Field,	  GOM,	  USA	  	  

We  power  the  industry  
that  powers  the  world.
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